
U.S. Housing Market Update
June 20, 2025 

Courtesy of 
Sarah Perkins

480-707-8946
sperkins@NaviTitle.com

theAZmarket.com



Amid a raging debate within the real estate industry over private listings, Realtor.com CEO Damian Eales on Monday slammed advocates of the idea, 
calling their arguments “utter nonsense” and suggesting they will find themselves on the wrong side of history.

In his blog post on the topic, Eales most incendiary comments ultimately came several paragraphs in, when he said “it is anathema to common sense 
that more and more sellers want the ‘choice’ of fewer free eyeballs.”

“More likely, under the influence of those who should know better, and those who have a fiduciary obligation to serve their client’s interests, some 
sellers are seduced into believing that ‘less is more,'” Eales wrote. “It is utter nonsense, and never-more-so in an emerging buyers’ market.”

Eales revealed in his blog post that Realtor.com’s relationships with MLSs require the company to show all listings, meaning the site will not follow 
Zillow and Redfin’s lead in banning privately marketed homes. However, he did say that Realtor.com is “open to working with MLSs who want us to 
better enforce the principles and policy of Clear Cooperation.”

“Why should an uncooperative listing agent be able to sell privately to a restricted group of buyer agents and buyers; and at the same time, benefit 
from unrestricted access to the listings of cooperative listing agents?” Eales asked in the blog post. “Why should sellers be able to access the value of 
the very MLS they diminished by being uncooperative? One shouldn’t turn up to a potluck dinner carrying only a fork.”

“Brokers who facilitate private marketplaces,” Eales said, “are likely to find themselves on the wrong side of history by putting themselves in the 
bullseye of litigation from both sellers who feel shortchanged, as well as buyers who claim they were selectively excluded from seeing a property.”



Greg Struck a 
Nerve!

and removed his comments 3 times!!
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The Bowtie Economist’s Daily Dose of 70-Word Wisdom
By Elliot Eisenberg, Ph.D.

Elliot's Brief Blog for Wednesday, June 18, 2025
Fed Focus

To the surprise of nobody, the Fed kept rates unchanged at today’s meeting. Powell deftly 
suggested that the Fed could adjust to what comes next, while simultaneously admitting it has no 
idea what to expect. As for the dot plots suggesting two 25bps rate cuts, ignore them. In this 
environment of extreme policy uncertainty, they’re meaningless. The Fed clearly feels the labor 
market hasn’t sufficiently buckled to warrant rate relief.

Elliot's Brief Blog for Thursday, June 19, 2025
Repetitive Revisions

On 3/7/25, February net employment was initially reported as 151,000, but after multiple revisions 
the real number is 102,000. On 4/4/25, March employment was reported as 228,000, but now we 
know the number is 120,000. On 5/2/25, April employment was said to be 177,000, but it’s already 
been revised down to 147,000, and another revision is due next month. On 6/6/25, May 
employment was pegged at 139,000, yeah right.



Supply Demand

+33% year over year +2% year over year

Available Inventory Pending Listings

National Single Family



In the side-by-side maps below, you can clearly see the “widespread softening”

LEFT: YoY change in metro area home prices between 
May 2023 and May 2024

RIGHT: YoY change in metro area home prices between 
May 2024 and May 2025



“U.S. home prices, as measured by the 
Zillow Home Value Index, rose +0.6%
month-over-month between April 2025 
and May 2025. 

From a historical perspective, that 
[+0.6%] print is a softer than normal 
print for that time of year, which is in the 
seasonally stronger reporting window. 

Historically speaking, April to May has 
averaged a +1.1% month-over-month 
shift since 2000.”

- Lance Lambert, Resiclub

The table illustrates that seasonal 
effect. 



This map compares current 
home prices to their local 
peak in 2022, at the height 
of the Pandemic Housing 
Boom. 

Some markets have risen 
further, some remain flat, 
and others have declined. 

Click here for an 
interactive version of the 
“shift since 2022 peak” 

metro map



Homes with olive green kitchen cabinets 
are catching buyers’ eyes and adding 
value. Buyers say they would offer $1,597 
more for homes with this color choice.

Deep navy blue is rated the top 
choice for bedroom paint colors, and 
could net your client $1,815 more.

Charcoal is emerging as a power 
color for living rooms, with homes 
painted in this shade 
earning $2,593 more on average. 

Bright or outdated shades could work against 
your seller. Daisy yellow kitchens or living 
rooms dropped perceived value by nearly 
$4,000, while fire engine red cost sellers 
around $2,000 in main areas of the house.


